
SELLER
CONSULTATION 

QUESTIONNAIRE
Prepared by Cary Muhammad, Real Estate Consultant  

To complete this questionnaire, you may print and write in answers, then mail or fax to me.

We can also complete by phone or in person.

I’d love to help you sell your home. In order to help you sell your home for the most amount of 
money, in the shortest amount of time, with the least amount of hassle, we need to set an appointment with
all of the decision makers, so I assess your wants and needs to get you what you want in the time you need 
it.

 

Appointment date and time: ___________________________________________________________________
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The Seller Consultation: Getting Started

Date: ____________________ 

CONTACT INFO 

Name ________________________________________________________________________ 

Email _________________________________________________________________________

Street Address 
________________________________ 

Children’s Names 
______________________________ 

________________________________ ______________________________ 

________________________________ ______________________________ 

Home Phone _____________________ Cell Phone _____________________ 

Work Phone ______________________ Fax ___________________________ 

What is the best way to get in touch with you? What times are best? 

(Check if appropriate) 

READY 

1. Your reason for selling ___________________________________________________ 

2. Moving to _____________________________________________________________ 

3. Already working with a buyer agent? YES NO  
4. Considering FSBO (for sale by owner)? YES NO  
5. Your motivation (circle one) 1 2 3 4 5 6 7 8 9 10 

6. Could you tell me a little bit about your home? 
____________________________________________________________________________
____________________________________________________________________________
____________

7. Pool YES NO  
8. Your assessment of home’s negatives ___________________________________ 

9. Your assessment of home’s condition: excellent good fair poor   

10. Your assessment of home’s value $ _____________________ 

11. How much do you owe on the property? $ ________________ 

12. You want to net? $ ___________________________ 

13. Three things you want from a real estate agent: 

a) _________________________ 

b) _________________________ 

c) _________________________ 
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14. Are you interviewing other agents? YES NO 

 

15. Once you meet with me and hear my great marketing plan, do you plan to list with me at that 
time? If not, please tell me the perfect timeframe for you. 

16. How soon do you want to move? 

17. If we sell your home in the next 30 days, will that pose a problem for you? If “yes,” what would 
the problem be? 

18. What would happen if your home did not sell?

19. Tell me, what’s the price you will not go below? 

20. Will you quickly describe your home for me? 

21. How would you rate your home on a scale of 1–10 (10 being the highest)? 

22. What would make it a 10? 

23. Do you have any questions before we meet? 

24. Will all decision-makers be there when we meet? 

25. Just so you know, our meeting will take between 60 and 90 minutes. 

26. Are you the sole owner of the home? YES NO  
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